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	Dear Friends & Job Finders,

Not everyone who receives Career Talk is looking for a job...but almost everyone knows someone who is. Please pass Career Talk on to the job finders you know.
It is a great way to show your support and let them know you care.
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Terry Pile
Forward to a job finder 

Job Finding Tip of the Month

Recruiters like job candidates who ask questions. It shows a sincere interest in their company. By doing your research on the company and asking insightful questions, you will make a good impression. Be sure to prepare six to 10 questions before your interview. More questions will come up during your conversation with the recruiter. Remember, you are also interviewing the company to determine if it will be a good fit. 
If you would like a list of suggested questions to ask in an interview, contact Terry at terryp@careeradvisorsonline.com. Forward to a job finder
Storybook Careers: One L by Scott Turow
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Famous author Scott Turow offers a fascinating account of his first year in Harvard Law School which is just as intense as one of his legal thrillers. If you are considering law school or just enjoy reading memoirs, this will give you great insight to what the world is like in one of the most prestigious and competitive law schools in the world. Since this was written in 1977, before computers and the Internet, it is amazing any One L (first year law student) ever made it through to the second year. 

Forward to a book lover or a law student wannabe
If you are interested in other Careers in Fiction or just want a good read, visit my blog at www.storybookcareers.com.
Featured Career Changer: Greg Mallory
From Car Salesman to Corporate Recruiter[image: image3.jpg]


 

Selling cars was a great way for a gregarious young man just out of high school to make decent money, and Greg Mallory was good at it. But even though he was good at sales, there was a desire to help people that he couldn't escape. After graduating college, he enrolled in a PhD. program. However, his plan to become the next "Dr Phil" was cut short by the reality that five more years of school, while married with a child...just wasn't a sustainable plan. It was time to get a job. 
On the first Monday of his job search, Greg walked into a meeting with a sales recruiter to discuss his new future in outside sales. He walked out as a newly hired sales recruiter! Currently, Greg is a Sr. Technical Recruiter for Group Health in addition to various freelance work.
"I love recruiting! It is a perfect match for me because it combines sales skills with the fulfillment of directly helping people."
Greg's advice to career changers: "It hurts when a door closes. It hurts even more if you keeping pounding on it...Go through the doors that are open." 
Greg can be contacted at gjmallory@gmail.com Forward to a career changer 




Holiday Special: 

Changing Careers after 40: Real Stories, New Callings by Terry Pile and David Lingle, Restart Enterprises, $15.95
Special holiday price: $12 plus shipping
If there is a career changer in your life, this is the perfect holiday gift. Changing Careers after 40 chronicles the successful career transition of 12 individuals over the age of 40. It offers strategies and resources anyone contemplating a career change will find valuable. To purchase at this special holiday price go to:
www.careeradvisorsonline.com/careerresources/changingcareersafter40.html
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Terry Pile is principal consultant for Career Advisors, providing career development and outplacement services to individuals and businesses nationwide. A former teacher and marketing executive, Terry has been teaching her clients how to successfully market themselves since 2000.
For more information about Career Advisors, our consultants, services and resources visit our Web site at www.careeradvisorsonline.com or contact Terry Pile at terryp@careeradvisorsonline.com.
"Always acknowledge a fault. This will throw those in authority off their guard and give you an opportunity to commit more." -- Mark Twain
